Residue

Key messages:

· Stumpage (MPS) system drives highest end use

· Maybe end product pricing for post waste survey material

· KISS

· Incentives to use waste

Stumpage linked to job creation

	Pro
	Con

	Community support (seeing the benefit)

Existing expectation that public receives the benefits
	Never truly reflect the true market value of LQT

Vulnerability to international markets

Income revenue gets split (Provincial/Federal)

Stifles innovation and technology advancement

Monitoring /enforcement of job creation


What Systems?

Cruise based stand as a whole

LQT residue pricing

Keep it simple – low risk situation; cruise based billing as incentive; weight based rates; lump sum sales; end product pricing (residue)

Pricing processes driven by tenures – acknowledge and mitigate risks; liability and ownership; SLA lens; high quality timber misuse/degraded; possible end product pricing after waste survey

System tied to market forces and demand (need for flexibility)

B to B

Rights could be conveyed where there is low revenue risk

i.e., accomplish through lump sum sales

Would not convey rights on sales where there is potential for devaluing* of high value produces i.e., S/L  (*where higher value logs can be degraded – chipped or moved offsite before being scaled)

Rate for post waste assessment volume

$0.25/m3 seems to work as starting point

Suggest setting comparable rate based on weight

Stay watchful on x-subsidization (SLA risk)

Barriers
Liability and Ownership (Risks)

Market need – timing of demand

